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  DISCLAIMER AND/OR LEGAL NOTICES 
 
The information presented herein represents the views of the author as of the 
date of publication. Because of the rate with which conditions change, the author 
reserves the right to alter and update their opinions based on the new conditions. 
This report is for informational purposes only and the author does not accept any 
responsibility for any liability resulting from the use of this information.  While  
every attempt has been made to verify the information provided here, the author  
and their resellers and affiliates cannot assume any responsibility for errors,  
inaccuracies, or omissions. Any slights of people or organizations are unintentional. 
 
  Master Reseller/Giveaway License  
 
• You have full master resell rights to this product. 
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Welcome to eBay and Tons of Income 
Opportunities! 
 
If you've ever read an article about eBay, you will have seen the kinds of incomes 
people make - it isn't unusual to hear of people making thousands of dollars per 
month on eBay. 
 
Next time you're on eBay, take a look at how many PowerSellers there are: you'll 
find quite a few. Now consider that every single one of one of them must be 
making at least $1,000 per month, as that's eBay's requirement for becoming a 
PowerSeller. 
 

• Silver PowerSellers make at least $3,000 each month, 
• Gold PowerSellers make more than $10,000,  
• Platinum Powersellers make more than $25,000, and 
• Titanium PowerSellers make at least a whopping $150,000 in sales every 

month! 
 
The fact that these people exist gives you come idea of the income possibilities 
here. Most of them never set out to even set up a business on eBay - they simply 
started selling a few things, and then kept going. There are plenty of people 
whose full-time job is selling things on eBay, and some of them have been doing 
it for years now. 
 
Can you imagine that? Once they've bought the stock, everything else is pretty 
much pure profit for these people - they don't need to pay for any business 
premises, staff, or anything else. There are multi-million pound businesses 
making less in actual profit than eBay PowerSellers do. 
 
Even if you don't want to quit your job and really go for it, you can still use eBay 
to make a significant second income. You can pack up orders during the week and 
take them down to the post office for delivery each Saturday. There are few other 
things you could be doing with your spare time that have anywhere near that kind 
of earning potential. 
 
What's more, eBay doesn't care who you are, where you live, or what you look 
like: some PowerSellers are very old, or very young. Some live out in the middle 
of nowhere where selling on eBay is one of the few alternatives to farming or 
being very poor. eBay tears down the barriers to earning that the real world 
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constantly puts up. There's no job interview and no commuting involved - if you 
can post things, you can do it. 
 
Put it this way: if you know where to get something reasonably cheaply that you 
could sell, then you can sell it on eBay - and since you can always get discounts 
for bulk at wholesale, that's not exactly difficult. Buy a job lot of something in-
demand cheaply, sell it on eBay, and you're making money already, with no set-
up costs.  
 
If you want to dip your toe in the water before you commit to actually buying 
anything, then you can just sell things that you've got lying around in the house. 
Search through that cupboard of stuff you never use, and you'll probably find 
you've got a few hundred dollars' worth of stuff lying around in there! This is the 
power of eBay: there is always someone who wants what you're selling, whatever 
it might be, and since they've come looking for you, you don't even need to do 
anything to get them to buy it. 
 
So you want to get started on eBay? Well, that's great! There are only a few little 
things you need to learn to get started. Read on! 
 
 

What You Need to Know Before Getting 
Started 
 
So you've decided that you want to get started as a seller on eBay. There are a few 
things that you really need to know before you go and throw yourself in at the 
deep end. 
 
What to Sell 
 
First off, you need to know what it is you're going to sell: what's your speciality? 
You'll do far better on eBay if you become a great source for certain kind of 
products, as people who are interested in those products will come back to you 
again and again. You won't get any loyalty or real reputation if you just sell 
rubbish at random. 
 
When you think about what to sell, there are a few things to consider. The most 
important of these is to always sell what you know. If you try to sell something 
that you just don't know anything about then you'll never write a good 
description and sell it for a good price.  



 

 

 

 
 - 7 - 
 

 
You might think you're not especially interested in anything, but if you think 
about what kind of things you usually buy and which websites you go to most 
often, I'm sure you'll discover some kind of interest. If all else fails mention it to 
your friends and family: they'll almost certainly say "Oh, well why don't you 
sell…" and you'll slap your forehead. 
 
Out of the things you know enough about, you should then consider which things 
you could actually get for a good enough price to resell, and how suitable they 
would be for posting. If you can think of something of that you're knowledgeable 
about and it's small and light enough for postage to be relatively cheap, then 
that's great! 
 
Don't worry if you think the thing you're selling is too obscure - it isn't. There's a 
market for almost everything on eBay, even things that wouldn't sell once in a 
year if you stocked them in a shop. You'll probably do even better if you fill a 
niche than if you sell something common. 
 
Tax and Legal Matters 
 
If you earn enough money, you should be aware that you're going to have to start 
paying tax - this won't be done for you. If you decide to sell on eBay on a full-time 
basis, you should probably register as a business. 
 
Prepare Yourself 
 
There are going to be ups and downs when you sell on eBay. Don't pack it in if 
something goes a little wrong in your first few sales: the sellers who are successful 
on eBay are the ones who enjoy it, and stick at it whatever happens.  
 
Anyone can sell on eBay, if they believe in themselves - and if you do decide it's 
not for you, then the start-up costs are so low that you won't really have lost 
anything. 
 
If you're ready to start selling, then the next thing you need to know is the 
different auction types, so you can decide which ones you will use to sell your 
items. 
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5 Easy Steps to Posting Your First eBay 
Auction 
 
It's surprisingly simple to get started posting your very first auction on eBay. 
Here's what you need to do. 
 
Step 1: Open an eBay seller's account. 
 
If you've bought things on eBay, then you already have an account - just log in 
with it and click 'Sell' in the toolbar at the top of the page, then click 'Create a 
seller's account'. If you've never used eBay before, then you'll need to open an 
account first using the 'register' link underneath the toolbar, and then click 'Sell' 
and 'Create a seller's account'. The eBay site will then guide you through the 
process. For security, this may involve giving card details and bank information. 
 
Step 2: Decide what to sell. 
 
For your first little experiment with eBay, it doesn't really matter what you sell. 
Take a look around the room you're in - I'm sure there's something in there that 
you're not all that attached to and could put in the post. Small books and CDs are 
ideal first items. 
 
Step 3: Submit your item. 
 
Click 'Sell', and you're on your way to listing your item.  
 
The first thing you need to do is choose a category - it's best to just type in what 
the item is and let eBay choose for you. Next, write a title and description. 
Include key words you think people will search for in the title box, and all the 
information you have about the item in the description box. 
 
Now set a starting price. $0.01 is the best starting price, as it draws people in to 
bid who otherwise wouldn't, and items will almost never finish at such a low 
price. The next thing to set is the duration of the auction: 3, 5, 7 or 10 days. This 
is up to you: longer sales will usually get more bids, but will also seem to drag on 
forever. If you've taken a picture, add it now - items with pictures always sell for 
more. Finally, tick the payment methods you will accept (just PayPal is best for 
now), and where you will post to (limit yourself to your own country to begin 
with). Submit and you're done! 
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Step 4: Wait for it to sell. 
 
This is just a matter of sitting back and letting eBay do its thing - buyers will find 
your item and leave bids on it. Some bidders might email you with questions 
about the item, and you should do your best to answer these questions as quickly 
as you can. 
 
** Remember that if your item doesn't sell then you can list it again for free. ** 
 
Step 5: Collect payment and post it. 
 
eBay will sent your buyer emails guiding them through the process of sending you 
payment for the item. Make sure you have the money before you send anything. 
 
Once you've got the payment, all you need to do is pack the item for posting 
(make sure to use some bubble wrap), take the buyer's address from the 
confirmation email eBay sent you, and write it on the parcel. Put some stamps on, 
post it, and you're done!  
 
 

An eBay Seller's Checklist 
 
Being a seller is a lot of responsibility, and sometimes you might feel like you're 
not doing everything you should be. This simple checklist will help you keep on 
top of things. 
 
Have you found out everything you possibly could about your items? Try typing 
their names into a search engine - you might find out something you didn't know. 
If someone else is selling the same thing as you, then always try to provide more 
information about it than they do. 
  
Do you monitor the competition? Always keep an eye on how much other items 
the same as or similar to yours are selling, and what prices they're being offered 
at. There's usually little point in starting a fixed price auction for $100 when 
someone else is selling the item for $90. 
 
Have you got pictures of the items? It's worth taking the time to photograph your 
items, especially if you have a digital camera. If you get serious about eBay but 
don't have a camera, then you will probably want to invest in one at some point. 
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Are you emailing your sellers? It's worth sending a brief email when transactions 
go through: something like a simple "Thank you for buying my item, please let 
me know when you have sent the payment". Follow this up with "Thanks for your 
payment, I have posted your [item name] today". You will be surprised how many 
problems you will avoid just by communicating this way. 
 
Also, are you checking your emails? Remember that potential buyers can send 
you email about anything at any time, and not answering these emails will just 
make them go somewhere else instead of buying from you. 
 
Do your item description pages have everything that buyers need to know? If 
you're planning to offer international delivery, then it's good to make a list of the 
charges to different counties and display it on each auction. If you have any 
special terms and conditions (for example, if you will give a refund on any item as 
long as it hasn't been opened), then you should make sure these are displayed 
too. 
 
Have you been wrapping your items correctly? Your wrapping should be 
professional for the best impression: use appropriately sized envelopes or parcels, 
wrap the item in bubble wrap to stop it from getting damaged, and print labels 
instead of hand-writing addresses. Oh, and always use first class post - don't be 
cheap. 
 
Do you follow up? It is worth sending out an email a few days after you post an 
item, saying "Is everything alright with your purchase? I hope you received it and 
it was as you expected." This might sound like giving the customer an 
opportunity to complain, but you should be trying to help your customers, not 
take their money and run.  
 
Being a really good eBay seller, more than anything else, is about providing 
genuinely good and honest customer service. That's the only foolproof way to 
protect your reputation. 
 
 

What's Your eBay Reputation Really Worth? 
 
Your eBay reputation is everything you are on eBay - without it, you're nothing. 
Your reputation is worth as much as every sale you will ever make. 
 
If you've ever bought anything on eBay (and the chances are you have), then 
think about your own behavior. Buying from a seller with a low feedback rating 
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